10.714 T 17 H\ 9 S {iE & i
(B EHZIRETI :Value
Proposition®BATE(L.
CVCAO;EH



| BHOBBEERA

N1/ N=3a RIKT79
T1ETF1DTFFL &
27)F7—3y

M1/ ~N—=a R 7
I9571ETF1DI K

VA /=3 BT
IT71ET1lcHBNWTTA
TATEERBENDLETD

B AR TOMUEST

1.HMOERER. BHMOER

2A/NR—=23VBIBTOTAETADTHAY
BA/R—L3 VBT OTAETAD1IDELTDT—H239TDTHAY

4.4 /R—=LaVBIHTOTAETAIZEITET72)T—3>
S5A/R—=23VBIBTIOTAETAD1DELTDIT—03yTDI7I)T—3aY

6.4/ R—aVBIHT7IOTAETADELHHIHEY T &
T T7ATATIORDAI/R—3 EBIB T OTAETA~NDLEITS
8A/NR—aVBIBT7OTAETAIZEBWTC T AT47 %0 fR1E-BIRILT S

QA/R=LaVEIHICEITAEEILDEZS

10.7AT47 W RE T S EEMIEZEEZRFT TS

T1.7AT AP EE O RAETILOEE A SRET S B

12.F7ATATOBEERRSIEDEVIEANORITTE . I T1V T DEZA
DEHR

183.7ATATPEEERRIEDEVSIBEANGRINTEH . ThIoTa409, 2=whk
Ta/IVRADEZHDER

14T ATATOEEEZETEMEVSBENOBREHT R D74 F VR FREEM-YR
IDEZFDER



AIHOABT—E
. {fifiE&ffifiEEEHICDLNT
 Value Propositionl=2DULT

- BT {lifEEESH 93 #r( Customer Value Chain
Analysis IcDL\T




He

O

o



{ifi 15 & il iS5 288 3H

» FRIEREFEDE—FHBHEL T, 71717%
g ELTRABEY CEh S DB.

» FEICEOTOD, ENEREL “HE" A,

» “(l{E" DEHEMIRET I, BT S,

- MESHREM iterative lc71rT147RIHE
({fENIREIZ1TD,




fii fig & 13- fm] 0

r%QEMﬁ‘c‘fw(éb\fﬁl:ﬁjﬁ‘(?fiﬁ'i;i )
FSa
o VAT 4T #lETHBHIEERRT D,
DEY, AT 17 3HEN AT—2FKRIVA )D
BICE->THEHTMEE LS.

e NIRICIID INDEZTTDH

[EEYTADTAT AT 10D

Pain Relievers Gain Creators
E)Z &EDEE FiSzRlH

#l)  EAERNEL Bl FTRENFOND

;g&Pam RelieversX2Gain Creators%‘:i?ﬁﬁ




Value Proposition&id ?

« FO7OFIMPY—EARADENS ST (fifEZIZAE
9 DDH =Value Proposition

o \;agje PropositionZEHAEI RAEF IO L
Ay

— FI{EH

— {4g

— S = aAAMER

— HERE

— E#ERYZL (i

— etc

. BSAHEEARICERTELLEOICEE(F
BPERLEEEATIZLRBITENETHS




sttlc &> TDValue( flifid )h ?

- ifENRRISIIZBICEIO>TELS

—~BAEIZE-> TS

- BAENOBEEICE->TO{H{E

— &Iz ->TOHIMh{E

— B - B> TOfllifE

—etc

« EIDIIIZTValue PropositionHh R 215

gli’i'd)i'i.i%:‘é:t:ﬁHT%Eﬁ'BE?‘%Zé:b‘
)




Value Proposition&F+yFIaE—

- Value PropositionidF+vFIAE—D LSk R
ShTWBIEIT L

- Value PropositionEF+vFIaE—IFBITHRELY
(FDFEEFv+yFIAE—ELTERALTHEL)

Value Proposition FrvFIE—

Authentic athletic Just Do It!

NikeDfl
performance




He

O

o



2 3

KRB LG DEF [ EARBMEREFICA S FTRELIZARITE DS

11



Square®Value Proposition wwwsquare.com

-

Start accepfting
credit cards today.y

Square, Inc.ElEHV74 W= MY 77 ARt Z2EA DV —Fr b
H—ERA7I)r—42(KEBRBELIUVENTIVIREBELETH S, Square
Register&Square Wallet&E L\ 77— 3 Y —E REEUEL TS,

Square Registerld7Z7 AVHERE. HF4. HAEDFIHERIEEHIOSK
Android AFIK AZ—R 7404 T LYREFEYR B LD 7L I YNI—REL TE
HAI3ACENHED, F/=CDN77)ir—arTREEMICH—ROEHT—5
ZANTBERSquare Readerc‘:b\9&1]‘627—#71/’(9517’1//M..&67l'—
TAA I HBUTHERAN AT 2R AMBDINENWTSAFY7RiEKRICE
LTH—KReR71735BZEeh K3,

(5| AWikipedia)




Skyped)VaIue Proposmon www.skype.com

.......................................

r Wherever you

are, wherever
they are - Skype
' Kkeeps you
] k together.

about Skype

o Skype( RAL L. 21707t H iR 3‘6P2P1§fﬁﬁu

AL 2—2IhBREY—EA,

- P2PRiFEFIALZ=OZ2=5—3 )77z 7Thl), LR

WERLER 71771 ORI L EEHOREL
AEEXRWTEETEARE, —ROBBELORT AL R
;?ggmnclsu..;oﬁum\m . EF B EA

(5| AWikipedia)



Evernoted®Value Proposition www.evernote.com
Remember everything.

Capture anything. Access anywhere, Find things fast.

it i e, Wi i W 1ikine v Prestide markd il fasivly Svary TrrreabEr, Sepred: by keywirhd, Ing or Feen friried shil
e, el THECE Yini i ipiiahn i Feshlle thecss sl TRk Rt iflen 6 Faie e

(] cEr eveswoTe - s FeE -

- Evernote(T/N—/—B)IE. /—MEEDSEASICIEHREEIT TS /7
M2z HEWLIT T H—ERTHD, /I\—=)FIAE2—2PR
Vb7 /(B ESEFEE RITOEABRFIANERIA
TLELEAD,

- FR-IREOESHIIT/IN—/— ETHB,

(51 AWikipedia)
14



AT 17 Hig 9 (i E & (il if 2 £
#R519 3 :Value Proposition

g




®E: Value Proposition

- REETPRO7OI TN, BEOEGLED
51D%:8RL. Value Proposition( $g{iffifig )z
0ih 95, HERSRY“ZEARIL"HLIE(HEE
x SN/-IKEBE22REL Tk d 5,

c BHDAT—IFRNE(HlAIEL—T—, BAE.
L&)z &lcValue PropositionhRL31BE13.
ThENneR T TERTRIE,

s ITOEELBWMCEADLSICEEETS:

— =BTl o2, FAODTHRICESDTHRIARIND ? ]
— T GERIEHETIEGSEFNZESD ?]

s FERBERLAT—I7FKNVA(HIAIELI—TF—)
ANDRARREZEZA228UTEEhT S

16



=

e TWWDTHERDA /T IN—)F ) ;—
T—1

(ANIVARTTT IS ADOH)

o« T KUIGADRBEE. HLT-IcKHO>TRF

9 |
(AWARTT)N)a—=rar—ERXANDH)

» TRRENENFFICLTINTDAN
(7AhXF72NCE D70 —ERDR)

17



&Rt

. ﬁti%ta@a_)czy—ﬁzp’cc\ayb\§<o>t,
%)gtlﬁj BFlc{EALSELBETVWEWDEEEZT
[ &
—BEED=Z—XITRTICHABZLEITTELR
— BEDRBAEITRTHRRTBHEIELTELEL
T ESBIBRERRILOTV LN EBET
[ &
— Bl THLW T/ R—F4 T3 A=l T2
L=l [OEMnY1FE L
« —BETEHHS>IESTNTRATIEEL, Bicth
E=ZLDDITBCE
- UTIVTHEHELDTUMEED ?
— A =—73 M {Eh ?

18



W= i S S 2 AT
Customer Value Chain Analysis



A i 12 3 4 .
Customer Value Chain Analysis

o PALT47XA T e, EDTRNDN S
DSIRADI-HDNERT.

o AF—V RIS —RBOMED KN ERASHIC
L X2

o PAT47XA 7 MOMM{EE S HEEEIC
IRA. PR ELBA7IT147Xa 2780
M EICHES5TACEHBR,

e

GHEN - REFHIR(2008),MED < DE%ET
Donaldson,KristaM, Kosuke Ishii, and SheriD Sheppard. “Customer Value Chain Analysis.” Research 20
in Engineering Design 16, no. 4 (2006): 174—-183.




CVCADOGI:T R RE S A 10 il 2l

B%EF )7 HMEEEHOPOHNEMEBE DI THIIEZHRE
ICIBBTHENTESH,

b P —

T

i L ’\
ik R_’f‘"’*"

U

> & e

’L“:‘:f | H’“—[‘

7L AT—7HRIVH—
KE: flifEDiEHN
KENEO71a:
S ¥=56% X
RE

'_=
==

V] S L Y
I EEERBA S A RSDMEIZIR! 20134 & Design Projectiiis Tofh=Rm. Y—ERX,. L&



CVCADE XML FIR

o 1.AT=IHRINGF—=D)ANT VT
vV REIEE. . N\—M—, BEEAGLRE
¢ 2AT=VFRNABDOMIEEENTRNDE S
v 8. 8BAXLE: ¥ TRIR
v ¥Yim. Y—EA [FIREE  BEHE7LAI/TRIR
v BR.BE . LKE I TRR
v EOMRMEDRNIEEEASNDI LN EEPICELICKRIR

« 3.ANELEFBTH I
v BERLGHAAZ(IHED? : ¥ 2B
v ZhENICEOTOMERAEH? : InEOutDZE(L
V Ib—LFRNT1TLREEEEADANSHI?
vV W lEOTRNEEILERVD?

22



CVCAICEL T R EEI NS

s {fiEDNTNOMEISEHZHBLT7I
T4 7 eEICIRET S,

o &%ﬁﬁifdﬂ:ﬁﬁtﬁ;ﬁﬁt#)&ﬁ'6"\“’575\
DiRET,

o AT 47X 7MISEL(MEEHZTE

BEEESNIHESH DRI,
. ZAF—HHNE—ITE ST LIIFELL Ml
UEEZ T TRORE,

» BRI THELEIMERTHS1=0, SR
yIN=HEHHEEICSIMTES,

23



CVCA®Di: Al

s BFEOERREFHMLTENEEZIBEL. LL
BT RENTES,

. EETAMEEORNERD. ZOMEOFN
ERIT B0 TOMIEL S EFAMEE
E¥ 3N TES,

24



CVCARI®:T B Enik 5 % 10> fiff il & $H

REMICE DML, B, Rm, ERGEZAHRIETIILE
THBNLIERZFSNSH.

HFf : BIERZXRFARFFSDMIAFE 20124 EDesign Projecti&s



CVCAHI:T A3 FEEE 10D fiifiE & 2

HEPIRELMEEHED—EZIBL, DHLERAT—IFHNEG—%
[BE®DIN/ outDINFG U AD RN EHIRE TESHI,

HFf : BIERZXRFARFFSDMIAFE 20124 EDesign Projecti&s



CVCARIQ:TIEENEH L E 1ffifiEESH p1

SEPWEGFTREVMEEZHEEHO—BEL TERRATIL
THlb1 o Y1M /IS4 561,

¥ g ;|

4

!
XEMSY TSI FI—L

27
P BERRARFAFBRSDMIATER 2014FEEDGET OU S ABE



CVCABI®:T B0+ 10 ffifiEEsy p2
SECYETTR EUVMEEZEIEEHO—EBEL TRRBIT L

THE LA AN ERES LR A B,

¥

R

4

&AL
BEOT{A] ?

MBS TS/ FI— |\

I

HSILEBITo

:
=N
2N am

IR

7

e _ ®
\J
=

J

|

KRB S E. R HlIE S EN D E QR

PR« BERRARFAFHRSDMIAFAR 2014FEEDGET O S AR



CVCARIQ:T A ENEH L E 1ffifiEEsH p3

SEPWEGFTREVMEEZHEEHO—BEL TERRATIL
THlb1 o Y1M /IS4 561,

¥ g ;|

4

4”/‘7‘g 2? & A UEE
AXLE 5 ?
LI BEH> T %
\ Tk%ETBE J

?
| B g | — |

XBIZ (LA A1 fE 'I‘%%%E’J{WIE&@(ihéﬁﬂ'ﬁ%ﬁﬁé

PR« BERRARFAFHRSDMIAFAR 2014FEEDGET O S AR




CVCARIQ: T Ik ENEH L E (OffifiEEH psd

SEPWEGFTREVMEEZHEEHO—BEL TERRATIL
THlb1 o Y1M /IS4 561,

¥ R
IN=
R —— : om
<4 /*7; ";.:-'.F & A UEE
f~ —
gf&nuﬂb BE-> T ?
19&%’6‘65:
NE
B\ J

Fof=A A5
=17 AT 47 DRI

PR« BERRARFAFHRSDMIAFAR 2014FEEDGET OT S LAHEE



71T 17 HEe 9 i fiE & {iffi fiF 2 &1
%519 5:CVCA

g




B :Customer Value Chain Analysis

A =
B =

- RBESH

12 ANZ3y

- RBESH

Hi

— R EEEI)1—-23 TlREL. MEICDOVWTRAHLZTIELZBRTS.

— PATTHSMEANEEIRTIRHETD/=HICHIREZE L \OIE THREET
RRET/OLRAEFTETS,

TAARNYayDRL b

— ERLGHASZZEIED ? FI=ThThICEOTOMEREH?

— Ib—LEFRNT1TLREBEEADANIHEN?
HIOFNTRLUDEREZITIRDEER

- (ERT3HMP B IHDRIED ZBATEICA 2 ANF9230T B,

- SMEOFEMABPRADICEINAT—7FRV—PlEICRY P LI HICHE

- BREMTIIMMMBESCVCATIRGL, 1Y MM B -DICRRERIE
THE<,

32



@ H :Customer Value Chain Analysis)

1. BHELEEFOFRFRE1DEU, ({EEHD
A[$R{L2FIEICHE>TEET B

2. TOFEFRICBEVWTRLEREMBEDTNIC
DULWVTERERI D, MEEHAAL—XICTEIR
FRDICREERGEAT—IFRNEZICOLN
TR I D

3. AIR{bS /=Ml EEHDREZRHI B
FNARELMEZETICE ? RESfHEEZE
H®93IcE?

i EEEHD B HICRN., TDBRH SRR ZIHE
EL. 1912 "m5E




He

O

o



CVCAEED ﬁﬂxﬁ“

SOREILDEAR®D

ifi {15 322

ﬁ an

av 2
\
v (\\\ N

WV

HARE

II-S%@E:‘ 195

35



He

O

o



CVCAEED MEHDEER pl

BN TEOHRDIUEEILD EELMEDRND2
8 A B D [l {EE §H R o5,
, 191 1)IRVVKED: 1Y —
[FFEET=D. TRkt
MWMEee$hS
(Payer)DIZ AR BT
Hd.
2)BULVKEN:FELIE
ZvRteIvHERBH
SO7LE/MTHHT=
cEZRBRL. TDEHL
B{EADIETHIEE
SHDORHEL S,

o
\

m;ga*s
BERLBAT—VFRNG— AR BEFEDS.

KIEBROMPERDORNERIZEAERILI=CND2DDAT—7H VST
PLOMNEFFU DK ZEDERTH S,




CVCAEBD BEMDEER p2

BN THECOREDOSUE L0
1 A B O {2 4 ’

a
\

V@\\ e,

)

Y

HSDOhES !

AR |

FUARZL(MEZED
7=HNIKRELT.
RBEAHIEEMEL
{fifis,EgH(FRDKEN)T
fEA T, FELHER
ISRV ESEITES
BRMEICIZ-E) EH AR
BOGEERRL. &
MR IMEDHDES
[CTELWEASH?
BEEFISEEiES
HEDEOILY—ERT
YL HTELWEDS
h?

38



@ E :Customer Value Chain Analysis@

1. BSRELEMLVL T LT 47 (COULVTE
EHDREERIET S,
— FHLLTFAFATISOW TR AALEDF
ZFLIFTOERTHTHELS
- AHRIEOBEEF. TATAF7ISOVTEIER
ZEREDLEDHDLITED
2. AJfR{ben/-fliEEHZHEML H5. 71
T1T7 DY RPER I DE>HMNTERHT B,

fifEEHEZT 192 EICB/BN. MHIEDETH
DREDSTI1T17 RT3, R ESESHE




He

O

o



CVCAERE2 WH=hH
L E— 5 — 43 5 0

R E S
E—2—HIEEMAMTALODEXRAEMTERIESN TS, |

e u!-i-—
hd

==

ERFEETT

RTE
NS eyl
ROY 5k
(o i
e’
EE X FARE e

2 s x—h—

4 T oo i HEHI=vk
k%ﬁﬂ:j‘bg Eﬁ%)‘_jj hEOvmBE

INTIF

41



CVCAEEBQ2 MEZHIDmEER

#L U E— 52—l il 35 6 0D il il & 21
EXRMBOBAERBELATORREELEIBLILDIH, LNBHNICTO

flifiEZRHEITIEHTENE, ﬁi‘@.?&ﬁﬂ@ﬁ#ﬁﬁfﬁiﬁ%ﬁb")ihé@f&ﬂ: ?

PA1T17: f%—rE

AT FUATY—%BIEL R AR T fERFET

T E<, BEOFRTFZRIEICOAM v/
é)\ﬁ

WA AR LD ?
sy B2 2 PR
B A —

f ﬁufﬁu\vr 1;—:%

Oo—/1

4 T o g HEI L=k
REMRE 58 26 41— 4 </ é)\ﬁ

hEvmE
AGAVE S

...
TAT17. H¥EF 42



	10.アイディアが提供する価値と価値連鎖を検討する：Value Propositionの明確化、CVCAの活用
	価値と価値連鎖
	Value Propositionとは？
	事例
	演習

	顧客価値連鎖分析
	演習



